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Barncancerfonden’s creation
• 1979: Childhoodcancerunit at 

Karolinska Hospital is threatened
with closure. Our fight starts. 

• 1982: Barncancerfonden is 
founded to be the voince of
children with childhood cancer and 
fundraise for reasearch. The 
estimated survival rate for 
childhood cancer is 50%. 

• 2019: Latest figures show a 
survival rate of 85% .

• 2022: Barncancerfonden 
celebrates 40 years.



Presenting Barncancerfonden

• One child every day is diagnosed
with childhood cancer in Sweden.

• Cancer is still the most common 
cause of death for children aged 1-
14 y in Sweden.

• Barncancerfonden is the biggest
funder of childhood cancer research 
in Sweden (can also fund reaserch in 
the Nordics and the Baltic states) 



What is childhood cancer?

• Children have other types of
cancer than adults.

• Not lifestyle related. 

• We know how cancer appears but
now why.

• Because childrens bodies grow, 
their treatment needs to be 
adjusted and often be stronger. 

• Healthy childrens bodies can
withstand heavier treatments.



Everyone that has childhood
cancer should live-

not just survive



The fight against childhood
cancer



85% survive, fabulous but it is not 
enough

Survival after five years after completed treatement, children that
got a cancer diagnosis 2011-2015



The growing group of survivors

30% 
Of these the 

complacations are
severe.

12 
000

Survivers today in 
Sweden.

70%
Have late effects.

Source: Childhood Cancer report 2019



One organisation, two roles
Barncancerfonden

• The biggest financer of childhood
cancer research in Sweden.

• Works to get a national support 
that is equal. 

• Support for the six regional 
associations.

• Finance siblingsupporters and 
consultant nurses at the the
univesrsity hospitals.

Six regional associations within
Barncancerfonden

• Local support in everydays life: here
and now.

• Supportgroups for affected families:
• Family contact

• youths

• Young adults

• siblings

• Families that have lost a child



Working with Major Donors



Who are our existing donors?
Do we have any potential major donors amongst our existing
donors?



Are there any major donors that
we can reach out to?

Board; volunteers; corporate givers; foundations; wealthy
individuals with an interest in your couse. Reach out to them



Prospect research



Process



Major donors in Finland?



Finland has lots of wealthy
individuals…

• And you can find the high
income earners via vero.fi

• You can estimate their
wealth

• The market is fairly new 
outside of the higher
education sector in Finland 
and has therefore lots of
potential.

• Don’t foget legacies

• Make volunteers, call centre
and senior staff aware of
your major gifts work

• Write about the posibility to 
earmark gifts in your
marketing (with minimum 
amount)



Finlands billionaire list 2023

Source: Wealthiest People in Finland (April 6, 2023) - CEOWORLD magazine

https://ceoworld.biz/2023/04/07/wealthiest-people-in-finland-april-6-2023/


Top Tips
• Do a survey of your existing

donors, volunteers, board 
members

• Make a list of top foundations
that give to your cause and list 
the people involved in these
foundations. Is there a link in from 
anyone in your network? 

• Make a plan! What do you want
money for that you can’t fund today? 
What don’t you want?

• Don’t forget LEGACIES. Major 
donors are often also future
legators



Top tips continued

• Do you have the capacity to earmark
gifts? 

• Set policies and guidelines so you know
who has the mandate to say yes or no 
to a donor for a potential gift. 

• You can have the outcome of any legacy
communication in real time: Vala did a talk 
with Lawly last week 3 May. Contact 
Lawly to get a demonstration and see
if you can benefit from it as well and get 
more legacies for your organisation. 
hej@lawly.app

mailto:hej@lawly.app


Top tips continued
• If you are not the fundraiser to 

make the ask, ensure the person 
that does gets some practice. Do a 
role play with an ask

• If you have a list of your top
prospects, but know now is not a 
good time to ask. Subscribe to a 
notification so you get news
about your prospects so you
know as soon as there is a 
change in their circumstances. 
Retriever is one such service.



Any Questions?



Thank you!

Rebecka Winell- Major Donors              rebecka.winell@barncancerfonden.se
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